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Ronco del Gelso Winery

Via Isonzo, 117 — 34071 Cormons (GO) — Italy
Tel.+39 0481 61310 — Fax +39 0481 634667



http://www.roncodelgelso.com/
mailto:info@roncodelgelso.com

INTRODUCING

I'm Giorgio Badin and,
together with my family, |
run Ronco del Gelso, our

own winery in Cormons, in
the northeast of Italy.
Our goal Is to produce fine
wines that are well-typed,
ageworthy and packed
with personality.




VINEYARDS

We produce wine only from grapes from 25 hectares of our
vineyards.

Our vineyards are situated on the small plain created by the
tributaries of the Isonzo river, which extends from the hills of the
Collio region towards the Adriatic Sea.

The poor, stony, dry soils are ideal for viticulture.



CELLAR

Our recently built cellar allows us to
transform our grapes into wine under
our full control, from pressing to
ageing, bottling and storage. In 2008
we installed two photovoltaic roofs for
50 kW and a woodchip-burning furnace
so we can claim to be self-sufficient for
electricity and heat.




WINES

« We produce wines which are both
extremely pleasurable when first
released and with en elevated
aging capacity as well.

« Our oenological goal is to practice
a simple oenology that is never
Invasive able to enhance the
structure of our wines but primarily
to make them fine and elegant and
able to last and improve over time.

« Ourvineyards are followed very
carefully by hand, the production
per hectare are low, in the cellar we
try to exalt the finesse and
elegance of the wines.
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ITALIAN MARKET

. In Italy, our wines are on
the wine list of over 1000
restaurants where they are
known and appreciated not
only for their quality but
also for their excellent
value for money.




EXPORT MARKET

« We export 50% of our
production of n.160000
bottles/year.

. Abroad we are present in
many countries around the
world such as Australia,
Canada, Russian, Hong
Kong, USA, Mexico, Brasil
and in many European
countries.

« Our target is always a
medium-high level.



